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The Challenge 

GreatSoft, Inc. is a hi-tech company based in Silicon Valley. The company’s operations 
were growing and wanted to track the cash flows. The CFO of the company wanted to 
project future cash requirements to de-risk the company and forecast funding needs. 

Net Sales  

How fast are 

sales growing? 

Net Margin 

Is profitability 

increasing? Avg.  

Selling Price 

Is the price ticking 

up? 

Cash Position 

Is the company 

burning or accruing 

cash? 

Impact 

The tool enabled the client to deliver insights to the management helping it to make 
strategic decisions faster and with greater reliability. Management was able to 
perform what-if analysis and analyze a number of scenarios.  This saved precious 
management time.  
 

Our Model 
A comprehensive financial model with revenue model, hiring, and various cost 
assumptions was built. The model performed scenario analysis at various levels of 
sales and inventories to estimate liquidity position.  
 



Perceptive Analytics 

Perceptive Analytics is a Data Analytics and Financial Modeling services company. 

We deliver insightful solutions to C-level executives and managers in Fortune 500 

companies, Private Equity, Investment Banking and Venture Capital industries and 

entrepreneurs. Our modeling services are useful for: 

 Equity Research 

 Enterprise Valuation 

 Strategic Planning 

 Financial Statements Review and Due Diligence 

 Financial Projections 

 Budgeting and Reporting 

We serve a diverse range of customers across a wide span of sectors such as 

Packaged Goods, Manufacturing, IT, Hotels, BFSI, Retail and Management 

Consulting. We help organizations of all sizes from large global companies to start-

ups seeking to establish their business. 

To know more, you can reach us at cs@perceptive-analytics.com. 
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